
Peak Performance 

Restorative Series 

Dr. Nathan Brown 

Invites You 
To Attend A 

Registration 
Enclosed is my payment of $2,000 to confirm my 
attendance. Seating is limited! 
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Name: _____________________________________ 

Address: 
__________________________________________ 

Email: ____________________________________ 

Phone #: _________________________________ 

Type  of Payment  (MC, Visa, Check)  
If paying by check, make payable to:  Northlake OFS 

CC#: _____________________________________  

Expiration Date: ______________ CVV: __________ 

Name as it appears on the card:  

_____________________ Billing ZipC ode: ________ 

Signature: 
_____________________________________ 

All forms should be completed and returned by    
January 15, 2019. If you have any questions or to 
register, please email Alex at aeleigh77@gmail.com 
or call 985-643-1010. 

Registration/Cancellation 
Full tuition payment must accompany all registration forms. 
Registrants unable to attend their course can obtain a refund by 
notifying the host in writing, no later than 30 days prior. Dental 
CE Solutions is n ot responsible f or any reimbursement due to 
cancellation of an event.  Reimbursement is in the sole responsi-
bility of Northlake OFS. Northlake OFS reserves the right to can-
cel a course no later than 14 days prior to the course date.  
Dental CE Solutions is a n A DA CERP recognized provider. ADA 
CERP is a service of the American Dental Association t o assist 
dental professionals in identifying quality providers o f continu-
ing dental education. A DA CERP does n ot approve o r endorse 
individual courses or instructors, nor does it imply acceptance of 
credit hours by boards of dentistry. D ental C E Solutions desig-
nates this activity for 28 continuing education credits. Continu-
ing Education Credits awarded in the U.S. for participation in the 
CE activity may not apply towards license renewal in all states. It 
is the responsibility of each participant t o verify t he require-
ments of his/her state licensing board. This continuing education 
activity has been planned and implemented in accordance with 
the standards of the ADA Continuing Education Recognition 
Program (ADA CERP) through joint efforts between D ental CE 
Solutions and Northlake OFS  

Speaker:  

Gary A. Morris, DDS 

Program Dates: 

2/1/19 

5/3/19 

9/13/19 

11/8/19 



Session 1      February 1, 2019 

Gary A. Morris, DDS 
Dr. Morris completed his undergraduate studies 
at Indiana University in Bloomington, Indiana. He 
received his dental degree from the University of 
Illinois at Chicago and completed his residency in 
Prosthodontics at the UMKC College of Dentistry 
in Kansas City Missouri. He is an Adjunct Clinical 
Assistant Professor at Southern Illinois Universi-
ty, School of Dental Medicine. Dr. Morris main-
tains a private practice, limited to prosthodontics 
and restorative dentistry, in Buffalo Grove, Illi-
nois. Dr. Morris has a financial relationship with 
ZB, DCS and Southern Implants for speaking en-
gagements. 

 THE ART OF COMPREHENSIVE IMPLANT 
TREATMENT PLANNING 

Proper treatment planning is the first vital step 
in achieving predictable outcomes. This session 
will focus on the diagnosis and planning of mul-
tiple cases worked-up by the participants of the 
course. Cases from all participants will be dis-
cussed in detail.  

• Diagnosis and Treatment of the Partially and
Totally Edentulous Patient 

• Understanding the Biologic Principles Involved
in Achieving Aesthetic Results 

• Step by Step Sequencing of Various Clinical
Cases Implant Mapping and Surgical Consid-
erations Treatment Planning Participant 
Cases. 

EVALUATING YOUR PATIENTS NEEDS 
The initial contact and interaction with any patient 
is crucial in developing an effective doctor/patient 
relationship. The entire dental TEAM must ensure 
that patients are properly educated and informed 
of all the treatment options available. This session 
will cover patient consultations from the first 
phone call to the initial patient visit through the 
treatment planning consultation and referral to 
the surgical specialist.  

· Identifying Dental Implant Candidates

· Defining the Roles and Responsibilities of all
Team Members

· Crown & Bridge Dentistry vs. Dental Implants

· Consulting Effectively with Patients to Achieve
Case Acceptance

· The Case Work-Up

*This first session focuses on TEAM building.
Staff is strongly encouraged to attend this ses-
sion!

SUCCESSFUL IMPLANT PROSTHETICS 
When restoring dental implants, every clinician is 
faced with many choices. This session will discuss 
the restorative options available and why you 
would choose one over another.  

• Restorative Procedures for Multiple Implant
Cases 

• Impression Procedures and Techniques

• Cement vs. Screw Retained Options

• Abutment Selection in Implant Dentistry

• Case Updates and Treatment Planning Addition-
al Cases 

Program Time: 8am - 4:30pm Program Includes: 
  (Breakfast and Lunch included) 28 Credits  

Venue: Lake Ponchartrain Basin Maritime Museum 
Madisonville (133 Mabel Dr).  

Treatment Planning Sessions 
Peer Interaction 

OCCLUSION AND PROBLEMS IN IMPLANT 
DENTISTRY  

Occlusal schemes, delivery procedures, force con-
trol, and material selection for the final restora-
tion may be just as important, for long term treat-
ment success, as the steps taken in the planning 
process. This session will discuss the important 
factors involved with finalizing implant cases. 

• Occlusion in Implant Dentistry

• Delivery Procedures

• Problems and Complications

• Case Updates and Treatment Planning Addition-
al Cases 

Session 2          May 3, 2019 

Session 3        September 13, 2019 

Session 4        November 8, 2019 

Dear Colleagues, 

We are excited to host the Peak Performance 

Restorative Series in 2019.  We believe contin-

ued advancement in treatment planning is an 

evolving skill that can benefit every dental 

practice.  Likewise, enhanced communication 

and a team approach has the potential to en-

sure positive treatment outcomes for the pa-

tients that we serve.  We hope you can join us 

for this educational series as we continually 

strive to improve the service to your practice 

and the care to your patients. 

Sincerely, 

Dr. Nathan Brown & Staff 


